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SKILLS, STUDIES & EXPERIENCES 

 

Member: 
National Association of Realtors (NAR) 

 

Illinois Association of Realtors 

 

Chicago Association of Realtors (CAR)  

 

Luxury Portfolio International 

 

Real People Realty - RPR 

 

PHILOSOPHY 

 

“Truth Builds Trust.” 
Marilyn Suttle 

 

 

 

 

ED UCA T I ON  

 

BSc. Mechanical Engineering  

 

 

CERTIFICATIONS  

& LICENSES 

 
Real Estate Broker License  

 

 

Advanced Computer Technician  

 

 

Computer Publishing Software 
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SKILLS, STUDIES & EXPERIENCES (detailed) 

 

DETERMINING

 PERSONAL 
GOALS

CONSULTATION
REAL ESTATE

SERVICES

RELOCATION SERVICES

VIP SERVICES

ARRANGEMENT 

WITH 
MOVING 

COMPANIES

PERSONAL 
SERVICES 

ARRANGEMENT

DETERMINING

REAL ESTATE
 GOALS & 

DEADLINES

PROPERTY 
SEARCH

SHOWINGS
ARRANGEMENT

(VIRTUAL OR 

IN PERSON)

NEGOTIATION 
& CLOSING

 

 

PROJECT 
ASSEMBLY

FORMULA
HIRING 

ATTORNEYS

FINDING THE 
INVESTMENT 
PROPERTY

SECURING 
THE LAND

DUE 
DILIGENCE

DESIGN  

REAL ESTATE 
DEVELOPMENT

SYNDICATION
REAL ESTATE 
INVESTMENT

ARCHITECTUR
E DESIGN

ZONING & 
CITY 

APPROVALS

REAL ESTATE
SYNDICATION,
DEVELOPMENT

&
INVESTMENT

FUNDING

INSURING

HIRING
GC/CM

MANAGING 
THE PROCESS

MARKETING 
THE PROJECT

LEASING OR 
SELLING THE 

PRODUCT

BUYING 
PROCESS

APPLYING 
IMPROVEMEN

TS

NEW TEAM & 
PROCEDURE

LEASING/
RENTING

RE 
FINANCING

 

NEGOTIATION

FORMS & 
CONTRACTS

BUYERS
TENANTS
SERVICES

MARKET 
ANALYSIS

PRICING

SELLERS
BUYERS 

SERVICES
OFFER  

CLIENTSPROCESS SERVICES

LANDLORDS

TENANTS

SOFTWARE

MLS
MULTIPLE 

LISTING SYSTEM

RPR
REALTOR 

PROPERTY 

RESOURCE

INFOSPARK
MARKET TRENDS 

& DIRECTIONS

CLOUD CMA
COMPARABLE 

MARKET 

ANALYSIS

REALIST
TAX,MARKET 

DATA & TRENDS

CRM
CLIENT 

RELATIONSHIP 

MANAGEMENT

MARKETING

REAL ESTATE

CLOSING

LISTING 
FOR RENT

LISTING 
FOR SALE

RELOCATION 
SERVICES

 



 

Real Estate Listing’s Success Path” 
 

 

PROFESSIONAL 
ADS

MAXIMIZED 
EXPOSURE

SKILLED 
NEGOTIATIONS

SHORT 
MARKET TIME

MONITORING 
LISTING 

PERFORMANCE

REALISTIC 
PRICING

 

 

360° MARKETING | MAXIMUM EXPOSURE 

 

MLS Marketing

Social Media

Off MLS Marketing

Email Campaigns

Local Signage & 
Open House

LinkedIn
13000+ 

Connection

FaceBookYouTube

Direct 
Email to 
Realtors

Stand 
Alone 
Buyers

Syndication

Local 
Traffic

Broker Related & Non Broker Related Traffics

Professional & Casual Traffic Local Traffic
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GOING THE EXTRA MILE

NEGOTIATION SKILLS

CREATIVE MARKETING

PROFESSIONALISMCREATING VALUE

I CAN BE COUNTED ON FOR:

SHORT MARKET TIME

24/7 ACCESSIBILTY

WORK ETHICS

 

  

 
 

“The Price we set, will either sell your home or your neighbor’s.  

Which one would you prefer?” 

 
 

  Terry Watson 

 

 

 

KAVEH JAFARABADI |Broker 

 

222 W Merchandise Mart Plaza,  

12th Floor, Suite 1225, Office 1230 

Chicago, IL 60654 

 

C: 312 613 8326 

www.kavehjafarabadi.com 

kavehrealty@outlook.com 

 

  
 

 

   

 

THINKING,
PLANNING & 
DECIDING

CONNECTING 
WITH PEOPLE

LEARNING

APPLYING

FAMILY & 
FRIENDS

PERSONAL 
TIME

A DAY OF MY LIFE

 

 

I LIVE BY THIS 

THOUGHT: 

 

 

The life we know, 

works with three 

major laws 

 

 

“Cause & Effect” 

 

“Supply & Demand” 

 

“Fear & Greed” 

 

 

 

 

http://www.kavehjafarabadi.com/
mailto:kavehrealty@outlook.com

